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We are looking for an expert Sales Engineer in architectural contracting to win contracts of architectural finishes, and Fit-Out

services of commercial spaces. The Sales Engineer's responsibilities include maintaining extensive knowledge of our

specialty's functions and operations (Design, and Custom-Made Fabrication) and ensuring close sales where technical

expertise may be required to suit and meet clients' needs. Able to achieve quantitative and value sales targets

Responsibilities and duties

1.

2.

10.

11.

12.

13.

14,

15.

16.

17.

Determines the needs of inquiries, engineering modifications and services

Reviews inquiries and identifies current and future service requirements

Establishing a direct relationship with potential clients

Provides technical and engineering information about services by answering questions and inquiries

Transfers the enquiry to a contact through the CRM modul

Plans and organizes a schedule of sales calls and meetings

Prepares cost estimates to generate technical quotation by studying all relevant customer documents, consulting
with Technical Office Manager, Contracting Department Manager, Fabrication and Production Manager

Analyzes the cost-benefit of the service for the client or suggests modification in the materials and\or contract type
Gain customer approvale by explaining, demonstrating cost reductions and process improvements from doing
business with our company

Supports client staff by providing technical information

Prepares reports by collecting, analyzing and summarizing sales information, enquiries and market trends

Maintains professional and technical knowledge by attending workshops, and reviewing professional blogs

Increase effectiveness of the sales by identifying short- and long-term enquiries, recommending options and flow of
action, and implementing recommendations

Provides a financial model associated with each sales opportunity

Matches customer requirements with proposed solutions

Creates and delivers presentations that clearly communicate the uniqueness of the value proposition

Manages all technical aspects of RFP/RFI

Requirements

Bachelor's degree in Architecture, Marketing or Business Administration

Experience in the field of sales and architectural contracting 3 years or more

Communication, interpersonal, customer service and sales skills Ability to establish strong and long-term
relationships with senior executives

Ability to relate technical information to non-technical clients

Excellent technical and problem solving skills, Willingness to continue sales education and the latest updates on
architectural contracting, finishing materials and design trends

Ability to explain and present complex concepts in a creative and easy-to-understand manner

Excellent written and verbal communication skills



